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AHHOTaIUA

B crarbe paccmarpuBaerca BmusHue GenAl Ha TpaHchOpMalMIO TPYHOBOIL AeATETBHOCTI
B chepe B2B-mpogax. AHaMM3UPYOTCA U3MEHEHMA B NPOQPECCHOHANBHBIX POJIAX, CTPYKType
6u3Hec-IpoleccoB 1 TPeOOBAHUAX K KBaMMMUKALVI IIePCOHANA B YCIOBUAX LV(POBU3AIUIL
Ocob6oe BHUMaHMe yaenAeTcsa GOPMIPOBAHNIO HOBBIX KOMIIETEHIINIT, BKTI0Yas IMPOBYIO Tpa-
MOTHOCTb, B3auMofelicTBue ¢ AI-MHCTpyMeHTaMI U CTpaTerndeckoe MbIlIJIeHIe.

B TeopeTmdeckoil 4acTy MCCIENOBAHNUA IPOAHANU3VPOBAHbI HOBBIE IPOdecCHOHaTbHbIe
CIlenMann3ayy, CBA3aHHbIe C BHEJIPEHMEM U COIIPOBOXK/IeHNEeM MHTEe/UIeKTYaNbHbIX cucTeM. B
IIPAKTUYECKON — IPOBEfleH IKCIIEPUMEHT, B X0Jle KOTOPOT'O JIBe TPYIIIbI PeCIIOH/IEHTOB BBIIIO-
HSIM TUIIOBBIE 3afiauyt B2B-mpopak ¢ ncnonb3oBanyeM u 6e3 ucnonb3osanusa GenAl. Pesyib-
TaThl II0OKa3aayu COKpallleHle BpeMeH) BBIIONHEeHNUA 3afjaHnii ¢ 32 o 18 MuHYT, MOBbILIEHNE
KayecTBa KOHTEHTA ¥ CTeleHN nepcoHanmsanyu. ChenaH BBIBOK O HEOOXOAVIMOCTYU PasBUTHA
TUOPUHBIX MOJieTell Ye/I0BeKO-MAIIHHOTO B3aNMOJEIICTBIA, CHOCOOCTBYIONINX He TONbKO PO-
cTy 9¢HeKTUBHOCTY, HO U1 POPMUPOBAHNIO YCTONYMBOIO KOHKYPEHTHOTO MPEVMYILeCTBa KOM-
naHuii B B2B-cermenre.

KmroueBnie cmoBa: I‘eHepaTI/IBHbII/UI I/ICKYCCTBeHHI)HZ MHTEIIEKT, BZB-HPOI[a)KI/I, L[I/I(prBbIe
KOMIIETECHIINN, TpaHC(i)OpMaIH/IH npoq)eccm?{, YETOBE€KO-MAallIMHHOE BSaI/IMOHeﬁCTBI/Ie, KOHKY-
PEHTHOE IPEVIMYILIECTBO, PPIHOK TPYy/a.
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Abstract

This article examines the impact of GenAl on the transformation of labour activities in B2B
sales. It analyzes shifts in professional roles, business process structures, and qualification require-
ments amid ongoing digitalization. Particular attention is given to the development of new com-
petencies, including digital literacy, interaction with Al tools, and strategic thinking.

The theoretical section explores emerging professional specializations related to the imple-
mentation and maintenance of intelligent systems. The practical section presents an experiment in
which two respondent groups performed typical B2B sales tasks — one using GenAI and the other
without it. The results demonstrate a reduction in task completion time from 32 to 18 minutes,
along with improvements in content quality and personalization. The study concludes that hybrid
human-machine collaboration models should be developed to enhance not only operational effi-
ciency but also sustainable competitive advantage in the B2B sector.

Keywords: GenAl, B2B sales, digital competencies, profession transformation, human-AlI in-
teraction, competitive advantage, labor market.

BBEJAEHHUE

Hudposass Tpanchopmarus 3HaUUTETLHO MeHseT danamadT B2B-mpogaxk, ycu-
nrBas TpeOoBaHMs K d(H(HEKTHBHOCTH, aTalTUBHOCTH W TIEPCOHATU3AINN B3anMOIEH-
CTBUA C KOPHOPATHUBHBIME KiIMeHTaMu. Ha 3Tom ¢oHe ocoboe 3HaueHHe pHOOpeTaeT
BHEIIPEHUE TEeHEPAaTUBHOTO HMCKyccTBeHHOTO mHTeNIekTa (GenAl), crmocobHOTO aBTO-
MaTHU3UPOBaTh 00Pa0OTKY KIMEHTCKUX JAHHBIX, JOPMUPOBATH KOMMEPUYECKHUE MPEIIO-
JKEHUSI, BECTH HMHTEIUICKTYAIBHBIA TUAJIOT U aalTHPOBATh KOMMYHHUKAITHIO TIOJT CIIel]-
nuKy aynutopud. B omimune OT mpeabIyIuX BOJIH aBTOMATH3AIMH, HAPABICHHBIX
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Ha TMOBBINIEHUE onepannonHol 3¢dextuBHOCTH, GenAl 3aTparuBaer Oosiee CIOXKHBIC
KOTHUTUBHBIE U KOMMYHUKATUBHBIE (DYHKIIUH, TEM CaMbIM TPaHC(HOPMHUPYS HE TOJIBKO
WHCTpYMEHTApUi, HO U MpoeCCHOHANIBbHBIN cTaryc poaasua B B2B-cermente.

AKTyaJIbHOCTh TeMbI 00YCJIOBJICHA pacTylei uHTerpanueii Al-pemenuii B OusHec-
MPOIIECChI, YTO TpeOyeT MepeoCcMbICICHUST paboyrx posiel ¥ KOMIETEHIIMHA COTPYIHH-
KOB. Bo3HMKaIOT HOBBIE TPeOOBaHMSI K HABBIKAM — OT CIIOCOOHOCTH MHTEPIPETHPOBAThH
Y KOHTPOJIMPOBATH MOBEJCHUE MOJIEeH 10 YMEHHsI BBICTpauBaTh CTpaTeruyeckoe map-
THEPCTBO C KIINEHTaMH B YCIIOBHUSAX BBICOKOW TEXHOIOTMYECKON CII0AKHOCTH. MeTo/10510-
ruyecKas OCHOBA MCCIIeIOBaHNS BKIIFOYAeT CUCTEMHBIN MTOIX0], TPUMEHSIEMBIH 15 aHa-
nr3a TpaHcHopMalnuy OpraHu3allMOHHBIX POJICH TOJ BIMSHUEM TEXHOJIOTHIT; METO/BI
CPaBHMUTEIBHOTO aHaJM3a, CIOJIb3yeMble IIPH COMOCTABIEHUH MOJIENe! TpojlaxX 0 U
nociie BHesipeHnus GenAl; a Takke IeMeHTHl aHalI3a IaHHBIX, TO3BOJISIOIINE OLIEHUTh
W3MEeHEHUs B (YHKIMOHAIBHBIX 3a/ladyaX W ONpPEJeNUTh MPHUOPUTETHBIC HANpaBICHUS
pa3BuUTHS HaBBIKOB. KpoMe Toro, B Mccien0BaHUM MPOBOJUTCS SKCIEPUMEHT, HalpaB-
JICHHBI Ha AMIUPUYECKYIO OleHKY BiusHUs GenAl Ha 3QEeKTHBHOCTH BBHIIOTHEHUS
TUTIOBBIX 3a/1au B cepe B2B-nponax.

Lens uccnenosanus — npoaHanusuposath Biausiaue GenAl Ha (yHKUMOHANBHBIC
ponu mpojaBioB B B2B-mpopaikaX M BBLAETUTH KOMIIETEHIMH, HEOOXOAMMBIE IS
YCTOHYMBOM aJlanTaluy K yCJIOBHUSIM Y€JI0BEKO-MAIIMHHOTO B3aUMOJICHCTBHS B Tpodec-
CHOHAJIBHOU cpeJie.

OCHOBHAA YACTbD. 3BOJIOINHUA B2B-IPOJAXK U U3MEHEHHUE ITPO-
®ECCHUOHAJBHBIX TPEBOBAHUM

Hcropuueckoe passutne chepbl B2B-mpogask oTpaskaeT HE TOIBKO BOJOIMIO TEX-
HOJIOTHYECKHX PEIIeHUH, HO ¥ ()yHJaMEHTaJIbHbIE N3MEHEHHS B JIOTMKE SKOHOMHYECKHUX
B3aUMOJICHCTBUN MEXKTy opranm3anusiMu. B mepBoii momoBuHe XX Beka B2B-mpogakn
OCHOBBIBINCH MPEUMYIIIECTBEHHO Ha JIMYHBIX KOHTAKTaX, TeNe(OHHBIX MEePeroBopax
Y TIPSIMBIX BCTpPEYAX, I7Ie OCHOBHYIO POJIb UTPAIH MPO(ECCHOHANbHBIE KOMIETEHIINN
npoxasna [2]. B aToT nepuos raBHON 3aa4ueil crienuaiycTa 1Mo npojakaM ObLIo ycTa-
HOBJICHHE JTOBEPUTEIHHBIX OTHOIICHNH M MIEPCOHATFHOE COMPOBOXKICHHUE CAEIOK, YTO
MIPEIOTIPENIEISIIO BBICOKYIO CTENEeHb 3aBHCHMOCTH OT HWHIUBUAYAJIbHBIX HABBIKOB U
SMOILIMOHATFHOTO MHTEJUICKTA.

C xonna 1990-x romoB HaOMOAAaETCS TIEPEX0]] K IIU(PPOBBIM HHCTPYMEHTAM B3alMO-
JIEHCTBUS, 9TO OOYCIIOBIEHO Pa3BUTHEM MHTEPHETA, CUCTEM YIIPaBJICHUS B3aMMOOTHO-
mennsaMu ¢ knueHTamu (CRM) u snexrponHoi komMeprun. [Ipomaxu cranoBsaTcs 60-
Jiee CTPYKTYPHPOBAHHBIMH M OCHOBAaHHBIMU Ha aHAIN3€ JAHHBIX: PEIICHHS O TOKYITKE
(hopMHPYIOTCS IO BO3ACHCTBUEM 3apaHee coOpaHHOU MHGOPMAIIUU, TOCTYITHON KITH-
EHTY elle 0 KOHTAaKTa ¢ MPOAABIIOM. JTO MPUBOIUT K CMEIIECHHUIO aKIIeHTOB C yOeIu-
TEJIHHOHN MPE3EHTAINH MPOAYKTa Ha CIIOCOOHOCTH MPOJABIa CO3AaBaTh TOTIOIHUTENb-
HYIO [IEHHOCTh Yepe3 KOHCAJTHHI, IKCIEPTHYIO OLIEHKY W WHAWBHIYaJH3UPOBAHHBIC
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npemnoxkenus. McciaenoBanus mokaseiBaiot, 94To k 2010-M ronaM KIMEHTH TPUHUMAIOT
oyt 60% peleHuit 0 MOKyIKe — U3y4yaroT PelleHHs, PaHKUPYIOT BapuaHTHhl, ycTa-
HaBJIMBAIOT TPEOOBAHMUSI, CPABHUBAIOT LICHBI — €IIe J0 TOTO, KAK CBSKYTCS C TIOCTABIIH-
KoM [6].

CoBpemMeHnHBbIi 3Tan, HavaBmmiica B 2020-X rogax, XxapakTepusyeTcs WHTerpanuen
Al-MHCTPYMEHTOB, aBTOMaTH3MPOBAHHON aHaJIMTUKUA U TUIATQOPMEHHBIX pEHICHHIH,
KOTOpBIE pacIIUpsIoT (pyHKIHMOHATIbHBIE BO3MOKHOCTH TPOAABLOB, HO OJHOBPEMEH-
HO CTaBAT Nepesl HUMHM HOBBIE BBI30BBI. ABTOMaTH3allvsl pPyTHHHBIX 33134 (Harmpumep,
CerMeHTaIlM KJIMEHTOB, FeHepali JOKYMEHTOB U MPEeISIOKEHNN) CHUKAET 3HauYeHHUe
OTIEPaMOHHBIX (PYHKIMHA U BBICBOOOKIAET PECYPCHI JJIsl CTPATETUIECKUX U KPEaTHB-
HBIX 3a7a4 [9]. Takum oOpa3oMm, MPOUCXOAUT cMeleHne (hOoKyca ¢ TpaH3aKIIUOHHBIX
KOMITETEHIIMH K HaBbIKaM ITOCTPOEHUS JIOBEpHS, YIIPABICHUSI CI0KHBIMHU KIIMEHTCKUMHU
CHCTEMaMH M JIOJITOCPOYHOTO Pa3BUTHS MAPTHEPCTB.

Kpome Ttoro, mudposas Tpanchopmanust B2B-nponaxk compoBoxkgaeTcss aKTHB-
HBIM BHEJIPEHHUEM MapKETHHTOBBIX TEXHOJOTHH, BKIIFOYasi TIAT(OPMBI JJIsl aBTOMATH-
3MPOBAHHOTO email-MapKeTHHTa, TOBEJICHYECKON aHaJIUTHKH, EPCOHATN3UPOBAHHOTO
KOHTEHT-TapreTHUHra U yNpaBJIeHNs OMHUKAaHAJIbHBIMU KOMMYHUKauusaMu [8]. MHCTpy-
MeHTHI Ha 0a3ze Al, Takue Kak MeXaHU3MbI BBIPAOOTKH PEKOMEHAINH, CHCTEMBI Tpe-
JTUKTUBHOW aHAJIWTUKU U TOBEACHYECKHE TPEKEpHl, CTAHOBSTCS YacCThbIO MHTETPUPO-
BaHHBIX TAT(HOPM MPOJAK U MAPKETHHTA. DTO YCHIMBAET CHHEPTUIO MEK/ITY OTICIaMH
MPO/IaXK U MapKETHHTa, CHI)KAaeT CTOUMOCTH npuBieueHus kiueHta (CAC) 1 noBelmaeT
KOHBEPCHOHHYIO 3EKTUBHOCTH 3a CYET TOUHON HACTPOMKH KIIMEHTCKUX CErMEHTOB M
CIIeHapHEB B3auMoaecTaus [12].

CornacHo HcCIIeIOBaHUsAM O TeHACHIMIX B chepe B2B 3a 2025 rox, 9 u3 10 xomna-
HUH NPU3HAIOT, 4yTo Al urpaet Ba)XHEHIIYI0 POJIb B UX JIOJTOCPOYHOM cTparteruu, a 67%
KOMITaHUH ye UCToNb3yIoT Al st cTUMYMpOBaHus pocTa. J[Be TpeTn pecroHIeHTOB
IJIAHUPYIOT YBEJIMUUTh pacxojibl Ha Al B Onmokaiiiie ouH-18a rojga. [Ipy 3ToM akieHT
CMeEIIaeTCs ¢ pocTa MpojiaXk Ha KIMEeHTOOPHUEHTUPOBAHHOCTH (CM. PUCYHOK 1).

YayvweHne KavecTea
obCNyMUBAHWA KNWEHTOR
B MHTEPHETE

CooTaeTCTEME PacTywimMm
OHHMOaHWAM FNHEHTOR

Er

Puc. 1. I[lpuopumemmnvie yenu eneopenusi Al-pewenuii ¢ B2B cekmope
Fig.1. Priority goals for the implementation of Al-solutions in the B2B sector
HcTouHnK: COCTAaBICHO aBTOPaMHU.
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B ompoce npunsinu yuactuie 6omnee 300 cienmanuctos u3 chepsl B2B snextponnoit
KOMMEPIIHH, UCIIONB3YIONINX MIaT(OPMBI [T TTOUCKA U OOHAPYKECHUSI TOBAPOB B pe-
ruoHax CesepHoii Amepuku, EMEA 1 Asuu; npu 3TOM pecroHIeHTHI TOYTH MTOPOBHY
MIpenCTaBsIN yrpasieHueckue (49%) u rexuuueckue (51%) pomnm.

V3meHeHusT B TEXHOJIOTHUECKOM KOHTEKCTe OOYCIOBHIM TepecMoTp mpodeccu-
OHAJIBHBIX TpeOoBaHMH. B "acTHOCTH, Ha MEpBBI IUIAH BBIXOAAT THMOPUAHBIC KOMIIE-
TEHIIMHU, COYETAIONINE 3HAHUE TUPPOBBIX HHCTPYMEHTOB C TITYOOKOH OTpacieBOH dKC-
neptu3oit [3]. [IpomaBer; HOBOroO MOKOJICHUS JOJDKEH 00JiajiaTh HE TOJBKO HAaBBIKAMHU
AKTUBHOTO CIYIIAHUS U CTPATErMYeCKOro MBINUIEHHS, HO U CIIOCOOHOCThIO MHTEpIpe-
TUPOBATH JaHHBIE, TIONYYEHHBIE OT aHATMTUYECKUX CHUCTEM, B3auMoJieiicTBoBaTh ¢ Al-
riaTgopMamMu M aJanTUPOBATh CBOE MOBEACHUE TOJ UX pekoMeHanuu. [1osBisroTes
HOBBIC POJIM — TaKHe KaK «UIM(PPOBOH KOHCYIBTAHT MO MPOAAKaM» MU «KOOPIHHATOP
Al-MHCTPYMEHTOB» — KOTOpBIE HE CYIIECTBOBAJIM paHee. Tak, COMIacHO MCCIeI0BaHU-
SIM AaMEPUKAHCKUX KOHCAITHHTOBBIX KOMITAHUH, TOJIsI BAKAHCUH, CBsI3aHHBIX CAl, cpean
BceX OOBSIBIICHUI O BakaHCHsIX BbIpociia Ha 21% B nepuoj ¢ 2018 roga mo cepenuny
2024 rona. 1o naHHBIM OJHOM M3 BEAYLIMX MEXKIYHAPOJIHBIX MIaT(GOPM MO TMOUCKY U
aHaJM3y BaKaHCHH, KOJUYECTBO NpeioxkeHuii B cepe Al, Beipociio Ha 38% B niepuoy
¢ 2020 mo 2024 rox, 4To AeNaeT 3Ty OTPACTh OJHOM U3 CaMbIX IUHAMHYHO Pa3BUBAIO-
HIMXCS Ha TNI0OAJIBHOM PhIHKE TPYy/a.

Takum o0paszom, 3pomonus B2B-mpopax mpeacrapisieT coOoW mepexon OT mep-
COHAIM3UPOBAHHBIX, AMIIMPUYECKUX MPAKTUK K WHTEIPHUPOBAaHHBIM, aHAJTHTHYCCKU
MOAKPEIUICHHBIM W YaCTUYHO aBTOMaTH3MPOBAHHBIM CHCTEMaM B3aMMOJICHCTBUS. DTa
TpaHchopmalus TpedyeT He TOJNBKO MOJCPHHU3AINN OPTaHU3AIMOHHBIX TPOIIECCOB, HO
U KapJIMHAJIBHOTO OOHOBJICHUS KBAJIU(UKAIMOHHOTO MPOMUIIS COTPYIHUKOB, UTO Jie-
JaeT HeOOXOJMMBIM MIEPECMOTP MOAXO0A0B K 00yUeHHUI0, KApEePHOMY TUIAHUPOBAHHUIO U
YIPaBJISHUIO YEJIOBEUECKUMHU pecypcaMu B KomnaHuax B2B-cexropa.

BJIUAHUE GENAI HA PABOYHME POJIN B B2B-ITIPOJAXKAX

Buenpenue GenAl okaspiBaeT TpaHchopMamoHHOE BO3/IEHCTBUE Ha mpodeccro-
HaJbHBIE ponn B chepe B2B-mipomaxk, 3aTparuBas Kak cofepKaTeIbHyl0 CTOPOHY Jes-
TEIHHOCTH TPOJIABIIOB, TaK U apXUTEKTYPY B3aUMOJICHCTBHS MEXKIY JIOABMH U IIH(PO-
BbIMH cucteMamu [7]. C yaetom criocobHOCcTH GenAl 06padarsiBaTh OombIe 00HeMbI
HECTPYKTYPHUPOBAHHBIX JaHHBIX, BOCIPOM3BOJAUTH PEUEBHIE W MUCHMEHHBIE (OPMBI
KOMMYHHKAIIUX ¥ aJanTHPOBaThCcs K KOHTEKCTY, OH CTAHOBHUTCS HE MPOCTO BCIIOMOTA-
TEJIHHBIM HHCTPYMEHTOM, a TIOJTHOIICHHBIM YYaCTHUKOM OM3HEC-TIPOIIECCOB.

OpHNUM 13 IEpBBIX U Hanbosee 3aMeTHBIX 3P QexToB BHeapeHus GenAl craHoBUTCS
aBTOMATH3alMsl PYTHHHBIX ONepalMii, paHee BXOJUBIINX B €KEIHEBHBIE 00S3aHHO-
cTy TpoaaBIa (cM. Tadmuiry 1).
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Tabnuya 1
Asmomamusupyemoie 3a0a4u 6 B2B-npodax<ax u ux enusHue Ha npogeccuoHabHbie
ponu(l, 11]
Tun 3agaumn Jlo BHeapeHus Pemenne ¢ GenAl PesyabTar nas
GenAl npoaaBua
ITonroroeka Pyunoe I'enepanus CokpaliieHne BpeMeHH
KOMMEpPYECKHX | COCTaBJICHHE WHAMBUAYAJIN3UPOBAHHBIX | TOATOTOBKH, OBHIIICHHE
IPEIJI0KEHUN KII Ha ocHOBe KII mo BXOJHBIM TaHHBIM | PEIEBAHTHOCTH KOHTEHTA.
11120JI0HOB. KJIMEHTA.
Email- Hanucanue ABTOMaTHYECKOE [loBblleHue ckopoctu
KOMMYHUKAIIUH | THITOBBIX (hopmupoBanue email- U TIEPCOHANIN3AIIH
MTUCEM, COOOIICHU. MIEPEITUCKH.
HallOMUHAHUH.
Ananu3 Pyunoii coop CBOIIKHU U pe3toMe, Bonee Tounas moAroToBka
KJIMEHTCKON nadopmarun o | copmupoBanusie LLM. K [IEpEroBOpam.
HHpOpPMAITUI KIIEHTE.
Beneane CRM | PyuHoii BBOI ABTOMaTH3anusa CHmxeHne
1 OTYETHOCTH JIAaHHBIX. COCTaBJIEHUSI OTYETOB. ONEPaLMOHHON HArpy3KHu.
OTtBeThl Ha Hcnonb3oBanue | ['eHepaiivs OTBETOB B Bonee ObicTpbie U TOUHBIE
TUIIOBbIE FAQ nnu €CTECTBEHHOM SI3bIKE Ha OTBETBHI.
3a1pOChI 1a0JIOHOB. ocHoBe b3 kommnanuu.
KJIIEHTOB

HccenenoBanus Moka3pIBalOT, YTO BHEIPEHUE penieHuit Ha ocHoBe GenAl mo3Bosser
CYIIIECTBEHHO COKPATUTh BpEMs Ha BBITTOJIHCHNE CTAHIAPTHBIX OTICPAIIHA, TIOBBIIIAS 00-
IIYI0 TPOU3BOIUTENLHOCTD TPY/IA U TIepepactpeessisi peCypchl B MOJIb3Y 331a4 ¢ Ooee
BBICOKOW J00ABICHHOW CTOMMOCTHIO. Tak coTpymHukH, ucnoisiytonme GenAl, cooo-
IIAfOT, YTO 3TO MPUBOANUT K IKOHOMHUH OT OTHOTO JI0 YEThIPEX 4acoB (CM. PUCYHOK 2).

HYac vinm MeHbLe 33.0 %

Mea waca 26.4 %

HYeTmpe HYaca v Gonee 20.5 ¥

Puc. 2. Konuuecmeo c606001020 épemenu, komopoe sxonomum ucnonvzosanue GenAl 6 cghe-
pe B2B coenacno onpocam

Fig. 2. Amount of free time saved by using GenAl in B2B according to surveys

HcTouHMK: COCTABICHO aBTOPAMHU.
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B pesynbrare mpoucXoAMT M3MEHeHHe caMoii poJiM MpoAaBLa B OpraHU3allUU.
BMecTo NMHEHHOro UCIOJIHUTENS, OTBEYAIOLIEIO 3a IIOCIIEN0BAaTEIbHOE IIPOBEICHUE
KIIMEHTA TI0 ATariaM BOPOHKH, GOpMUpYeTCs PUrypa KOHCYIBTaHTa U CTPATErHYECKOTO
naptaepa. Takas poib TpeOyeT 0oJiee BBICOKOTO YPOBHS aHATUTUIECKONH M KOMMYHHKa-
TUBHOW TIOAATOTOBKH, CITIOCOOHOCTH MHTEPIIPETUPOBATH BBIBOJBI, MoNy4yeHHbie oT WU,
1 TpaHcGOPMHUPOBATh HX B MEPCOHAIM3UPOBAHHEBIE CLIECHAPHH B3anMmopaencTsus. [1po-
JlaBel] CTAaHOBHUTCSI KypaTOpOM KJIMEHTCKOTO OmIbITa (customer journey curator), OTBe-
YaroIlMM 32 COTJIACOBAHNE TEXHOJIOTMUECKHUX M IMYHOCTHBIX KOMIIOHEHTOB B IIpOIecce
npuHATus pemennii [4]. Kpome Toro, pacTeT 3Ha4uMOCTh HaBBIKOB KPUTHYECKON OIIEeH-
ku pekomenganuit MU, uto TpedyeT J0N0MHUTENBHON MPodeCCHOHATBLHOM MOrOTOBKA
(cM. pucyHok 3).

iRt

GanAl
TpagwyionHsI npanasey » Liispanoi KoHsyMBTaHT

DEACTHYET B PEECAY MHHERHOA BOPOH RHOGER & WHTEPNPETMDYET SHANMTIRHIOAE aHES: Crenipuponate Y,
OOUBCTRARET NOANGP0BGY CTR-AAHTHN OT-ETHOCTH Biyannd ® OTDREBET 30 OCEMIHE W YIIPARNEHES TeM KT h
LT THNCHE ST M (i) ATCRETA M i * PRIRAGATREEET AHLADHIYANIADSAIFS R CLEHANHH BRI TIE
CTGIYET WMCTRNLFAM M YT TRNOMNCHIM NpOUETYEEM # CENNBIET W YTISARET PEEDbEnIaUi, npeqncseree LLA

Puc. 3. Tpanchopmayus ponu npooasya 6 ycrosusix eneopenus GenAl
Fig. 3. Transformation of the role of the seller in the context of GenAl implementation
McTOoYHNK: COCTABICHO aBTOPaMH.

[MapannensHo ¢ TpaHchopMmanueid TpaauIMOHHBIX (QYHKIWH npoucxoauT ¢opmu-
poBaHMe HOBBIX poJieii, HAPsIMYIO CBSI3aHHBIX C IKCIUTyaTalueil, COMpPOBOXKIEHNEM U
oOyuenuem Al-cuctem B KOHTeKcTe Tipoaax. Tak ¢ ssaBapst 2024 no suBaps 2025 mons
Bakancuil B CIIIA, cBs3annbix ¢ GenAl Bo3pocna Ha 170%. Cpean BocTpeOOBaHHBIX
npoeccuii KOHCYIBTAHT 10 yrpasieHuo (12,4% OT koruecTBa BaKaHCUil), HHKCHED
o MamuHHOMY 00ydeHuto (5,4%), cueruanuct mo AaHHbM (4,7%), CHIEIUaNINCT 10
naHubeIM (4,4%).

B B2B-cermenre HabOmromaeTcsi akTHBHOE (POPMUPOBAHME HOBBIX MpodeccHid, Ha-
MpaBJIEHHBIX Ha a/lalTallio, HACTPOMKY M ONEepallMOHHOE COMPOBOXKIEHUE HHTEIJIeK-
TyaJIbHBIX CUCTEM [5]. DTH posin BBIXOJAT 32 paMKH TpaJAuLMOHHBIX [T-nomkHOCTeH 1
oTpakaroT HeoOxonuMocTh uHTerpaun GenAl B KitoueBble OM3HEC-TIPOLIECCH — TPO-
JTKH1, aHAJTMTUKY, TPOJYKTOBYIO pa3paOdOTKy U B3aUMOJICHCTBHE C KIMEHTaMH (CM. Ta-
Omuiry 2).
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Tabnuya 2

Hoeble npogheccuoHanwvHble ponu 8 B2B-cezmeHme, cpopmupoeaHHbie nod eausHuem

GenAl

HazBanue npodeccun DOyHKUMU
AT sales  enablement  specialist | Bueapenune GenAl-MHCTpyMEHTOB B MNpoAaxH,
(cermanucr mo  BHeapeHuro Al B | aBromaru3anmusi  TOATOTOBKM  IIPEAJIOKEHUH,
TIPOLIECCHI TTPOJIAK) o0y4eHHe COTPYAHUKOB/
Prompt engineer (mpoMT-HHKEHED) Co3maHne, TECTHPOBAaHWE W ONTHMH3AINA

npomnToB it LLM ¢ ygeTom Ou3HEC-TIeeH.

ATl trainer (MU-Tpenep)

OOyueHue MoJieNei, Baauiauus NoBeaeHus, coop
00paTHOM CBSI3M, HACTPOIKA PEAKIIHH.

Al solutions consultant (kOHCYTBTaHT TIO
NN-pemeHnsM)

AHanu3 OusHec-moTpeOHOCTEe W moxbop Al-
pelleHnid, HacCTPOiiKka U BHEJIPEHUE B MTPOLIECCHI.

GenAl product manager (MeHemKep

VYhpasienue npoaykraMmu Ha ocHoBe LLM,

MIPOIyKTa Ha ocHOBe TeHepatuBHoro MM | ompenenenne ¢wuueit u  B3amMmopeicTBHE C

ITOJIB30BaTCIIAMU.

HMcTounuk: cocTaBIeHO aBTOpPaMH.

Taxum o6pazom, Baustaue GenAl Ha perHOK B2B-11ponask mposBiisieTcst He TOIBKO B
MTOBBIIIICHUN OTIePAIIMOHHON d(h(DEKTUBHOCTH, HO ¥ B KapIUHAIIEHOM M3MEHEHUH JIOTH-
K# Tpo(hecCHOHANBFHON JAesITeTbHOCTH. Bo3HIKaeT HOBast MOJIENb TPYIOBOH 3aHSATOCTH,
B KOTOpoil uenoBek U Al aelCTBYIOT B paMKaX MapTHEPCTBA, OCHOBAHHOIO Ha pasee-
HUU KOTHATUBHBIX (YHKIUH ¥ OTBETCTBEHHOCTH, 4TO TpeOyeT alanTaliy OpraHn3aIn-
OHHBIX CTPYKTYp ¥ POTpaMM Mpo(hecCHOHATFHOTO Pa3BUTHA.

TPAHC®OPMAIIMSI TPEBOBAHUIN K HABBIKAM W KBAJIM®OUKAILIUU
COTPYJIHUKOB B C®EPE B2B

Wnrerpanms GenAl B B2B-nmpomaxu conpoBok1aeTcsl HE TOJIBKO U3MEHEHHEM Op-
TaHW3AHMOHHON CTPYKTYphl M OM3HEC-IPOLECCOB, HO U NEPECMOTPOM KBaJH(pUKaIH-
OHHOTO TpoduiIst criequanucToB. B ycnoBusx ungpoBoit TpaHchopMauy TpaguLuOH-
HblE JTMHENHBbIE KOMIIETEHIIMN — TaKHE KaK 3HaHUE MPOJYKTa, OPaTOPCKOE MACTEPCTBO
1 HaBBIKM BEJICHMS IIEPETOBOPOB — OoJiee HE SIBISIOTCS JAOCTATOUYHBIMU Ul obecreye-
Hus 3¢ dexTuBHOCTH NpodeccuonanbHol aesTensHocTH. CoBpeMenHas monens B2B-
poJax TpeOyeT OT COTPYAHUKOB OCBOCHHSI LU(PPOBBIX HHCTPYMEHTOB, CIIOCOOHOCTH K
KOMITETEHTHOMY B3aUMOJIEHCTBHIO ¢ Al-CHCTeMaMu, a TaKKe pPa3BUTHIX METAKOTHUTHB-
HBIX HABBIKOB, BKJIIOUAsl CTPATETHYECKOE MBIIIIEHNE, aJallTHBHOCTh U AMOLIMOHATIBHBIN
MHTEIICKT (CM. Tabmuiy 3).
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Tabnuya 3
Jeonoyus mpebosaHuli K npoghecCUOHA/IbHLIM HasbiKkam 8 B2B-npodax<ax
nod enuaHuem GenAl

Kareropus Jlo BHenpenust GenAl TTocne BHenpennst GenAl
HABBIKOB
Texunueckne U | basoBoe Bnagenne CRM  u | HaBbiku paboTHI c nn-
uudpossie O0(UCHBIMU IPHUIIOKEHUSIMH. MHCTPYMEHTAMHU, aHATUTUYECKUMHU
na”ensmu, API-unrerpanusmu.
BzaumopeiictBue | OrcyrcTByeT Kak | YmeHnune (opMyaupoBarh 3arpochl,
cAl (yHKIIMOHANBHAS 00/IACTh. OLICHUBATh PEIEBAHTHOCTh OTBETOB
5178
AJlanTUBHOCTD YCcTOMYMBOCTh K M3MEHEHHUsAM, | bbicTpas mepecTpoiika mpoueccos,
pabota B paMKkax CTaOWJIBHOM | OCBOEHHE HOBBIX IU(PPOBBIX POJICH.
Cpesl.
DOMOLMOHAJIBHBIN | DMIarys U cilylllaHue B pouecce | Pacmmpenue 3HAYMMOCTH:
HHTEIJICKT OYHOTO OOIICHMS. pacrio3HaBaHue SMOIMH B
THOpUTHOM (onmaiin/opaiin)
cpeze.
Ctpateruueckoe | OpueHTanuss Ha BBIIOJTHEHHE | Pa3paboTka KITMCHTCKUAX
MBIIIJICHUE IUTAaHA TIPOJAXK. cTpareruii, paboTa Ha AIUTEIbHBIA
KM3HEHHBIN IIUKJ KIMEHTA.

HUcTouHuK: cocTaBIeHO aBTOpaMu.

[ToMuMO HHANBUAYATBHBIX KOMITETCHIIN, 0COOYI0 3HAUMMOCTh TpuoOpeTaeT GopMu-
pOBaHME BBICOKOIIPOU3BOAMTEILHBIX KOMaH]I, CIIOCOOHBIX K KPOCC-(DYHKIIMOHAIEHOMY
B3aMMOJICHCTBUIO B 1I(poBoii cpene [10]. PaboTa B Takux koMaHaax TpeOyeT HE TOIBKO
TEXHUYECKOH MOATOTOBKH, HO M HaBBIKOB PACIpe/IeICHHOTO TPUHSTHUSI PEIICHUH, THO-
KO a/lanTaluy K M3MEHEHHSIM U COBMECTHOTO MCIIONb30BaHMsI Ai-HHCTPYMEHTOB B pe-
aJHbHOM BPEMEHHU.

AHanm3 npeAcTaBICHHBIX JaHHBIX TO3BOJISET YTBEPK/IATh, 4TO TPaHCPOPMAIIHS ITPO-
(deccuonanpHoro npoduiis B2B-nponasiia HOCUT HE UHKPEMEHTAJIBHBIHN, 8 CHCTEMHBIIH
xapakrep. [Iponaser B ycnoBusix GenAl-cpenbl y:ke He SIBISICTCS JIMIIb KOMMYHHKATO-
POM M TIOCPETHHKOM MEXY MPOTYKTOM M KJIMEHTOM, & CTAHOBUTCS BHICOKOKBAIU(U-
[IUPOBaHHBIM MHTETPATOPOM JIAHHBIX, KypaTOpoM LU(PPOBBIX CIEHAPHEB U CTPATErOM
B 00J1aCTH MOCTPOEHHS KIMEHTCKUX OoTHOoIeHnH. OT Hero TpedyeTcsi CioCOOHOCTh HE
TOJILKO B3aUMOJIeicTBOBATh ¢ Al Kak ¢ HHCTPYMEHTOM, HO ¥ IEPEOCMBICIMBATE POJIb Ye-
JIOBEKa B THOPUAHON KOTHUTHBHOM apXUTEKType npoaax. CienoBaTeabHO, yCTORINBOE
po(heCCHOHATILHOE PAa3BUTHE B JIAHHOU Chepe HEBO3MOXKHO 0€3 MHCTUTYIIMOHATU3UPO-
BaHHOH MOAEPKKH HOBBIX (hOpM 00ydEHHUsI, IEPETIOrOTOBKH M OLICHKH KBaTH(DUKAIIN
MepCOHANa B COOTBETCTBUH C aKTyaJbHOHM IU(PPOBOIT MOBECTKOH.
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IKCIHHEPUMEHTAJIBHOE HCCIIEJOBAHHUE BJIMAHHNS GENAI HA D®-
OEKTUBHOCTD BBIITIOJIHEHHN S TUTIOBBIX 3A/TAY B COEPE B2B-IIPOJAK

st smnmprueckoit Bepudukauy runoTessl o BiustHud GenAl Ha pogyKTHBHOCTD
npoecCHOoHaNILHON JiesiTeNIbHOCTH B chepe B2B-npojaxk ObLIo0 MPOBEACHO SKCIEpHU-
MEHTaJbHOE MCCIIeJOBAaHKE, HAPABICHHOE Ha KOJMUYECTBEHHOE U KaueCTBEHHOE CPaB-
HEHHE PEe3yJIbTaTOB BHIMOIHEHHSI TUIIOBBIX KOMMEPUECKUX 3a]1a4 ¢ IPUMEHEHHEM U 0e3
npuMeHeHus: Al-uHCTpyMeHTOB. MeToioiorndeckas OCHOBa SKCIIEPHMEHTa ONrpaach
Ha TPUHIIMITBI KOHTPOJIMPYEMOTO CPaBHUTEIBHOTO aHAIN3a U CTaHJapTH3UPOBAHHBIMH
METpPUKaMH OLICHKH.

Lenb sKcriepuMEHTa 3aKIOYanach B OLIEHKE CTENCHH BIMSHHS HMCIOIb30BaHHS
GenAl Ha >(ppeKTUBHOCTh BBINMOJIHEHUS 0A30BBIX 3aj/iad, XapaKTEePHbBIX i Hpodec-
CHOHaNIFHOU mpakTuku B2B-nponasima. J{ist aToro 66U chOPMUPOBAHBI ABE TPYIIIIBI
y4acTHUKOB 110 10 desioBek B kKax10# (o0miee yucio N = 20):

U I'pynmna A (9KkcriepuMeHTalIbHAs ) — yYaCTHUKU UMEIH I0CTYT K Al-MHCTpyMeHTaMm,
a TaKke CUMYJIMPOBAaHHOMY MOMOIIHUKY Ha 0a3e Salesforce Einstein.

U I'pynma B (koHTpOsIBHAS) — BBITIOMHSIIA 3aaHKs 0€3 JOCTyMa K KaKHM-JTH00 ud-
POBBIM aCCHUCTEHTaM, TOJIb3YSCh TOJIBKO JTHYHBIMH 3HAHHAMHU U 0a30BBIMH O(UCHBIMH
MIPUIIOKEHHUSIMHU.

KaxoMy ydacTHUKY OBLIO TPEIJIOKEHO BBIMOJIHUTH TPU THUIOBBIX 3aJaHUS B 00-
nactu B2B-mponax:

1. ITonroroBka KOMMEPYECKOTO MPEUIOKEHHUS 110 3aJaHHOMY OpHudy (TIPOAYKT, THIT
KJIMEHTA, 1EeJb CACIKN)/

2. CocrapieHue KIIMEHTCKOTo MuchbMa (e-mail) ¢ mpeyiokeHneM coTpyJHHYeCTBa/

3. ®opMupoBaHHE KPaTKOTO Pe3toMe 10 MPOQHITI0 KIMEeHTa (Ha OCHOBE CUMYIIUPO-
BaHHBIX CRM-[1aHHBIX: HCTOPHS TIOKYTIOK, TOBEJICHYECKIE XapaKTEPUCTHKH, OTPACIIB).

3aganus OblTM YHU(MUIIMPOBAHBI 110 CIOKHOCTH, (POPMATy M KPUTEPHUSIM BBITIOJIHE-
Husl. OLeHHBaHNE OCYIIECTBISUIOCH HE3aBUCUMBIMH SKCIIEPTAMHU B YCIIOBHSIX OHOCTO-
POHHETO CIIETIOr0 KOHTPOJIsSl, IPH KOTOPOM OILICHIIMKY HE pacroiaraii HHpopMaluen o
MPUHAIICKHOCTH YYaCTHHKOB K SKCIIEPUMEHTAIBHOW WM KOHTPOJIBHOHM TpyIIie, 4To
HCKITIOYAJIO TIPENIB3ATOCTh M 00eCIIeurnBaI0 00BbEKTUBHOCTh pe3ysibTaToB. KoHcommm-
POBaHHBIE OaJUTBI PACCYUTHIBAINCH KaK cpeHee apu(MEeTHIeCKOe OLIEHOK MO KaXKIOMY
KpUTepHI0. MexXdKCIepTHasl COrTacOBaHHOCTh OIICHWBAHMS MOATBEpKAeHA Koddduim-
entoM cornacus Kenmamma W = 0,82, 4To yka3bpiBaeT Ha BBICOKYIO CTETICHb HAICKHOCTH
CYOBEKTUBHBIX CYXKJICHHH.

Pesynbrarel dKCiepUMEHTa MOKa3ajH, YTO HCIONb30BaHWE MHCTpyMeHTOB GenAl
OKa3bIBACT MOJIOKUTEIILHOE BIUSIHUE Ha Y()()EKTHBHOCTD BBIITOTHEHUS TUITMYHBIX 3214
B chepe B2B-mponax (cMm. Tabnuity 4).
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Tabnuya 4
CpasHeHue pe3ynbmamoe 8binosiHeHUA B2B-3ada4 c ucnonvzosaHuem GenAl u 6e3 Hezo
MeTtpuka oueHKHU I'pynna A (¢ GenAl) I'pynna B (0e3 GenAl)

Cpemaee BpeMs
BBITIOTHEHIIST 3 JaHHS 18 32
(B MHHYTaX)
KagecTtBo kOHTEHTA
(aKcnepTHast OlleHKa TI0 8,6 7,3
10-0aTpHOM 1IKasIe)
CreneHb niepcoHAIN3AINN

(1o mkase 0-10) 8,9 7,1
Scnocts 1

apryMEHTHPOBAHHOCTh

u3noKeHus (10 MKaje 8,7 8,0
0-10)

HcTouHUK: COCTaBICHO aBTOpaMu.

s KOAMUYeCTBEHHOIO aHajiu3a pas3iuuuil MeXAy TpylnamMH HCIOIb30BaJICH
t-kpurepuii CThIONIEHTa /ISl HE3aBUCHMBIX BBIOOpPOK. Pa3nmuumsi mo BpeMeHH BBINOI-
HEHUs 33J]ad U 10 KPUTEpUsSM KadecTBa OKa3aJIMCh CTAaTUCTUYECKH 3HAYMMBIMH (p <
0,05), uyTo MO3BOJIAET YTBEPKIAATh, YTO UcHoNb30BaHue GenAl oka3pIBaeT JOCTOBEPHOE
BIIMSIHME Ha MPOU3BOAUTEIBHOCTE. 110 KpUTEpHIO «IMOLIMOHATIbHAS BBIPA3UTEILHOCTDY
CTaTUCTUYECKH 3HAUUMBIX Pa3inuuil He 3adukcupoBano (p > 0,1), 4To CBUAETENBCTBY-
€T 0 CXO)KEM YPOBHE ATOT0 KOMIIOHEHTa MEXJly rpynnaMiy. [IoBbIIIeHHbIE OLIEHKH MO
napaMerpaMm CTPYKTYPHOCTH, MEPCOHAIN3ALNN M CKOPOCTH BBITOJIHEHUS CBUJETENb-
CTBYIOT O TOM, YTO MHTerpanus Al-acCUCTEHTOB CIOCOOHA 3HAYUTENBHO PACHIMPUTH
MPOAYKTUBHOCTH MPOQECCUOHATBHON AEATENLHOCTH NpoAaBuoB. OMHAKO BBISBICHHOE
HE3HAYUTENbHOE CHIKEHUE MOKa3aTelield, CBA3aHHBIX C YMOIHOHAIBHON I'MOKOCTBIO U
BBIPA3UTEIbHOCTHI0 KOMMYHHKAIIMH, YKa3bIBAeT HA MOTEHI[HAIbHBIE PUCKH YTPAThl HH-
JUBUAYaAIBHOTO MOJX0/a, OCOOEHHO B KOHTEKCTE CIIOKHBIX IEPErOBOPHBIX CIIEHAPUEB
WM paboTe ¢ BEICOKOUYBCTBUTEIBHBIMH KIMEHTaMH.

Jlis mpeoioseHusT JaHHBIX PUCKOB LIEIecO00pa3HO BHEAPSTH TMOPHUIHBIE MOACIH
B3aMMOACUCTBHSA, B KOTOPbIX (yHKIMH GenAl orpaHMYMBalOTCS 3a1a4aMy MTOJrOTOBKU
U TIpe/IBapUTEIHHOTO aHAIN34a, @ OTBETCTBEHHOCTh 3a MHTEPIPETAIIUIO U 3MOIIMOHAIBHO
3HAUUMOE B3aMMOJACUCTBHE COXpaHIeTCs 3a YeloBeKoM. Kpome Toro, TpedyeTcs mepe-
CMOTp TPOrpaMM MPOQeCcCHOHATBHOTO 00yUeHHsI C aKIIEHTOM Ha pa3BuUTHE HHU(POBOL
WHTYHILUH, KPUTHUECKOTO MBIIIJICHUSI U CIIOCOOHOCTH K OCMBICICHHOMY B3aMMOJICH-
ctBuIo ¢ Al-uHCcTpyMeHTaMu. Takue Mephl MO3BOISAT MUHUMHU3UPOBATh BO3ZMOXHBIE I10-
ciencTBUS aBroMaru3anuu B chepe B2B-nmponax n odecrnednTh yCTOMUUBYIO HHTETPa-
U0 TEXHOJIOTHH B MPOPECCHOHATIBHYIO CpeLy.
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BBIBO/IbI

Wnrerpanms GenAl B npaktuky B2B-npoxax mpuBoauT K MHOTOYpOBHEBOM TpaHC-
dbopmaruu TPyJIOBOH JIEITENBHOCTH B JaHHOW cdepe. ABTOMaTH3alUsi PyTUHHBIX U
OIEPAIMOHHBIX MPOIECCOB MOCPENCTBOM Al-HHCTPYMEHTOB CIIOCOOCTBYET CMELICHUIO
aKIIEHTa C MCIIOJIHEHUS TUTIOBBIX MPOLEYP Ha BHIMOIHEHNE aHATUTUYECKUX, CTPaTeTu-
YECKUX U KOOPJAMHALMOHHBIX (YHKIMNA. BCiencTBre 3TOro mporucxXouT repepacpesie-
JieHne MpoeCCHOHATILHBIX POJIeH: OT TPAJAUIIMOHHOTO PoJiaBIa K (PUType KOHCYIIbTaH-
Ta, TEXHOJIOTHYECKOTO TOCPEHUKA U Kyparopa KIMEHTCKOTo ombiTa. OJHOBPEMEHHO
HaOonaeTcss GOPMUPOBAHUE HOBBIX MPOGECCUOHATBHBIX CHCIMATU3AIUHI, TIPEAIoa-
rafoIrX KOMIIETCHIINU B 00JacTH IU(POBLIX TEXHOJIOTHA, MOACIMPOBAHUS CLICHAPHEB
B3aMMOZICUCTBHS U HHTEPIPETAIINN BHIXOAHBIX TaHHBIX Al-cuctem.

AHanmm3 U3MEHEHUH B TpeOOBaHMIX K MPOQPECCHOHANBHON KBaTHU(PHUKAIMH JEMOH-
CTPUPYET TEHICHIIMIO K YCIOXKHEHUIO nmpoduis komnereHuuid B2B-nponasua. K 6a-
30BBIM KOMMYHUKATHBHBIM W TPEIMETHBIM 3HAHUSM JOOaBISIOTCS IM(pOBasi rpamMoT-
HOCTh, HaBBIKH B3aUMOJIeHcTBUSI ¢ Al-WHCTpyMEHTaMH, CIOCOOHOCTh K KPUTUYECKOM
HMHTEPIPETALNH aJITOPUTMHUECKUX PEKOMEH/ IAIHH, a TAaKKe BBICOKUI yPOBEHb IMOIHO-
HaJBHHOTO MHTEIJIEKTa U CTPATErNYeCKOTO MBIIUICHU. Pe3ynbTaThl SKCTIepUMEHTaIBHO-
T'O UCCIIEIOBAHUS ITOTBEPIIIN, YTO UCTIONb30BaHne GenAl MonoKuTenbHO KOppenupy-
€T C POCTOM NMPOAYKTUBHOCTH TPH BHITIOJTHEHNH TUIIOBBIX 33a4, OIHAKO OJTHOBPEMEHHO
AKLEHTUPOBAJIN MTOTEHIIMANbHbIE PUCKHU CHIKEHHSI TIyOUHBI MHINBUIYATU3UPOBAHHO-
T'0 MOJX0Jla B KIIMEHTCKOM B3aMMOJICHCTBUU. B 1ensx HUBETUPOBaHUS JaHHBIX PHCKOB
Y TIOBBIIIEHHUS] YCTOMUMBOCTH TEXHOJIOTHMUECKOW MHTErPalluyl MPEICTaBIsAETCS 11eJIeco-
00pa3HbBIM pa3BUTHE THOPHIHBIX MOJIETICH YeT0BEKO-MalIMHHOTO COTPYIHHYECTBA, HH-
CTUTYLIHOHAIN3AIMS ITU(PPOBOI TOATOTOBKH KaJPOB M COBEPIICHCTBOBAHWE METOIUK
OLleHKH (P PEeKTUBHOCTH JCATEILHOCTH B YCIOBUSX TpaHchopManuu npodeccuoHab-
HOUi cpenbl. B pamkax nndpoBoit Tpanchopmanny GyHKINH MPoiax TaKke BO3pacTaeT
3HAYUMOCTh MOOMIJIBHOM pa3paboTKH, 00eCleunBarolleil HEMPEPbIBHBIN JOCTYI K WH-
TEJUIEKTYalbHBIM TUIaTGOpMaM BHE 3aBUCHMOCTH OT JIOKAIMU TPOAABLA. DTO SIBISETCS
HEOOXOJMMBIM YCIIOBHEM MOAJIEPKAHUS THOKOCTH, CKOPOCTH M NIEPCOHATM3ALIUH B3aH-
MOJICHCTBHSI C KIIMEHTOM B YCJIOBHSIX pacrpeelieHHOH IUPPOBOI cpebl.
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