BHellHETOProBoe KOHCYIbTUPOBaHMe

Bo3MoOKHBIE CTPpAaTErnu BeJleHUs
MeperoBOPHOro mpomecca

ExxenneBHO 100011 4eJIOBEK yUacTBYeT B IieperoBopax B pa3- Al Cmpemosciast
JUYHBIX coIMalbHBIX cepax. Kak ormeuaror Bemyiiue ame-
pPUKAaHCKHE CIIEIUAINCTHI B obmacTu neperoBopoB PJlronku n
A.Xuam, ymeHue 3(GEKTHBHO TPOBOIUTD ITEPETOBOPHI — 3aJI0T
ycnexa B OuzHece'. 'paMOTHOE BeJICHUE TIEPErOBOPOB BKIIFOUAET VK 174.4
MHOTO cocTaBystomux. IIpexae Bcero, 3To yMeHne MpaBUIbHO (;fé?j
MPOaHaJIM3UPOBATh  CUTYyallMI0O W TPoOseMy/KOHQIHUKT,
COLIMOKYJBTYPHBIE YCIIOBUS; CEPhE3HO MOJITOTOBUTHCS, TPOBECTH
MEPEeroBOPbl M JIOCTHUYb  B3aUMOBBITOJIHOTO  COTVIAIIEHUS
Baxxno Takxke BbIOpaTh OMpPENENEHHYIO CTPATETHIO BEIEHUS
[IEPETOBOPOB, OMPECNIUTh CTPATETHH JPYTHX CTOPOH, a TaKKe
CYMeTh CKOPPEKTHpOBAaTh M aJalTHPOBaTh CBOIO CTPATETHIO
C YYeTOM TMPHUMEHSEMbIX CTpaTeruii JAPYruX Y4YaCTHUKOB
Crparernto  BelE€HUS TIEPETOBOPOB  MOXKHO  OMPEIEIUTh
KaK TIPeIBapUTENIbHO BBIOPAHHBIM MOAXOA K JOCTHIKEHHIO
OTIpeNIeTICHHOM 3a/]aui WM LENH 7S 3aKJIIOYeHHS COTTIAIeHUs
WM KOHTPAaKTa B XOJI€ NEPETOBOPOB C JPYIrOW CTOPOHOW WU
CTOPOHAMU?,

ITo muaenwmro JItonku u Xuam, 7151 BBIOOpa MOAXOAIICH cTpa-

TETUU HEOOXOIMMO PACCMOTPETh JIBa BKHBIX (haKTopa:

* Oorcudaemviti pesyromam. UTo MOXKHO OynieT mpuodpecTu
WJIM TTOTEPSITH 110 OCHOBHBIM TPEAMETaM IeperoBopoB?

* Omnowenus. Kak meperoBOpHEIi MPOIECC U €r0 HCXOI MO-

T'YT MOBJIMATH HA OTHOIIEHHUS CTOPOH B HAcTOAIIee BpeMs U B
oymymem??

' Lewicki R.J., Hiam A. Mastering Business Negotiation: A
Working Guide to Making Deals and Resolving Conflict. Published by
Jossey-Bass. A Wiley Imprint. San Francisco, 2006. DnexkTpoHHas Bep-
cus Kindle. http://www.amazon.com/Mastering-Business-Negotiation-
Resolving-ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text

2 Glossary of Negotiation Definitions. www.negotiations.com/
definition/

* Lewicki R.J.,, Hiam A. Mastering Business Negotiation: A
Working Guide to Making Deals and Resolving Conflict. Published by
Jossey-Bass. A Wiley Imprint. San Francisco, 2006. DnekTpoHHas Bep-
cus Kindle. http://www.amazon.com/Mastering-Business-Negotiation-
Resolving-ebook/dp/B002CQTYJl/ref=sr_1 1?s=digital-text
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Cpenu OCHOBHBIX CTpaTeruil BHLICTSIOT:

* Uszbeeanue (npourpsiil odeux ctopoH). [lo mueHuto Jlrouku u Xuam, B JaHHOH
CTpaTeruu OTAAIOTCS MUHHMMAaJbHbIE TIPHOPUTETHI OTHOIIEHUSAM U pe3ynbTary. JlanHas
CTpaTerys 3aKiIovaeTcsl B n30eraHiuy aKTUBHOTO MPOBEJCHHUS IEPETOBOPOB MM, B IIe-
JIOM, YKJIOHEHHH OT y4acTHs B meperoBopax*. B cBoto ouepens mpodeccop YopTOHCKO#M
mkonibl OuzHeca npu [lencunbBanckoM Yausepeutere I.P.Iemn cunraert, uro n3deranue
MOET OBITh XOpOILEH CTpareruell B CUTYyalluH, KOT/a CTOPOHA YIOBIECTBOPEHA CBOMM
MOJIOKEHUEM, HO 3TO MOXKET OBITh HE JIyYIIUM TIOAX0JI0M K pelIeHuIo mpodnemsl. Tak,
Hanpumep, kKauauaarel B [Ipesunentsr CLIA, onepexaroriye CBOUX COMEPHUKOB 10 pe-
3yJBTaTaM OMPOCOB OOIECTBEHHOIO MHEHHSI, YaCTO OTKa3bIBAIOTCSI BECTH MIEPETOBOPHI,
KOI/Ia X OIIOHEHTBI CTPEMSTCS YBEIMYHUTh KOJIUYECTBO MPE3UACHTCKUX 1e0aToB”.

* [Ipucnocobnenue (BBIMTPHILI paau modessl). [[pumMeneHne TaHHOM cTpaTteru o0-
YCIJIOBJIEHO OOJBIION 3HAUMMOCTHIO OTHOUIEHMH W HU3KOM Ba)KHOCTBIO JIOCTHIKEHUS
pe3ynbTaToB. B 1aHHOM cHTyalluy eperoBOpLINK HAMEPEHHO «IIPOUTPHIBAET) PaH CO-
XPaHEHHUS XOPOIIUX OTHOIICHHUH C IPOTHBOIONIOKHOM CTOPOHOI®.

* Konxypenyusa (BBIUTPBIIT — NMPOUrpsbIi). CTOPOHHUKN KOHKYPEHLIMH OTJAl0T MpH-
OpPUTET JIOCTHKEHHIO TIpUeMIIeMOro pesynbTrara. [Ipu 3ToM OTHOIIEHUST TeperoBopIu-
KOB OKa3bIBAIOTCS MaJOBaKHBIMU. JKelaHne KOHKYpHpPOBaTh 00YCIIOBIEHO CTPEMIICHH-
€M BBIMTPATh JTF000M TIEHOMH .

* Compyonuuecmeo (OpUEHTAIMsI Ha BBIMTPHINT 00eux cTtopoH). [lpu BeIOOpE cTpa-
TEruu COTPYIHUYECTBA OONBLION MPHUOPUTET OTAACTCS KaK OTHOIICHHUSM CTOPOH, TaK
pesynbrary. [lapTHepsl, IpUMEHSIOIIE TaHHYIO0 CTPATerio, CTPEMSTCS MaKCUMU3UPO-
BaTh PE3yJbTaThl U PU 3TOM COXPAHUTH WM YIYyUIIUTh OTHOLIEHUs. Takol pesyisraT
SBIISIETCS] Hanbosiee BEPOSITHBIM B CIIydae, €clii 00€ CTOPOHBI CMOTYT HalTH pelleHue
poOIIeMBI UM BONPOCA, YIOBIETBOPSIONIETO KaXKIyI0 CTOPOHY. AHANIM3UpyeMas cTpa-
TErvsi OCHOBaHA Ha MPEIOCTAaBICHUN HEOOX0IUMOIN HH(POPMAIMH IS JOCTHKEHHUS B3a-
MMOBBITO/IHOTO cornamenus. CoracHo Jlronkn u Xuam, neperoBopIirky, HaleJeHHbIe

4 Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dmek-
tponHas Bepcust Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text

5 Shell G.R. Bargaining for Advantage: Negotiation Strategies for Reasonable People. Pen-
guin Books. Second Edition. 2006. C.10.

¢ Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dmek-
tponHas Bepcust Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text.

" Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dmek-
tponHas Bepcust Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text
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Ha COTPYIHUYECTBO, TOBOPSAT U CIIYIIAIOT OOJIBIIE, a TAKIKE 3a/Ia0T 3HAYUTEIIBHO 00JIb-
II1e BOIIPOCOB, 4eM KOHKypHpyroiiue ctopous’. C touku 3penus Ilemra, cTpareruio
COTPYIHUYECTBA WM, KaK OH €€ CIIC Ha3bIBACT, CTPATCTHIO PEUICHHS MPOOJIEMBI, YaCTO
OBIBACT CJIOKHEE BCEr0 PEea30BaTh. ITO OOYCIIOBICHO TEM, YTO BBIOOD JIAHHOM CTpa-
TErHH TPEJIOoJIaraeT ONpe/IeCHHEe OCHOBHON MPOOJIEMBbI B XOJ€ CEPhE3HOTO aHAU3a
U OIJIallIeHUs UCTHUHHBIX WHTEPECOB CTOPOH. Peanusarust cTpareruu COTpyqHHUYECTBA
Mpe/InosaraeT MOUCK HanboIee MPUEMIIEMOTO PEIICHUS B XOJI€ MO3TOBOTO IITypMa pa3-
HBIX BO3MOXXHBIX BapHAHTOB, a TAKXKE Pa3pEIICHUE CIOKHEHIIUX MPOOJIEM C HCIIOJb-
30BaHHEM OOBEKTHUBHBIX CTAaHNIAPTOB U KpuTepueB. Kak cipaBemmnBo otmeuaet [llen,
CTpaTerus COTPYJAHHUYECTBA BO MHOTHX aCMEKTax MPeACTaBIsIET CO00it nearr.

* Komnpomucc. Ilo muennto Jlronkn u Xuam, cTparerus KOMIpOMHUCCa, 10 CYIECTBY,
SIBJIICTCS KOMOMHHPOBAHHBIM TIOAXO/IOM. JlaHHAs CTpaTerusi MOKET OBITh UCIIOIB30Ba-
Ha, KOTJIa CTOPOHBI HE MOTYT JIOCTUYh PEUICHUS, TTOJTHOCTHIO YIOBICTBOPSIONIETO BCE
ctoponsl. KoMmpomrice 4acTo BRIOMPAIOT B CUTYallMH, KOTJa Ha CTOPOHBI OKa3bIBACT-
sl KaKoe-TO JIaBJICHHUE MJIM MaJio BPEMEHH U HEOOXOIMMO OBICTPO MPUHATH perieHue'’.
B cBoro ouepens Lllemn yTBepkaaeT, 4TO KOMIPOMHUCC MPEJCTABISIET COOOW MPOCTYIO,
CIIPABEIIUBYIO U OBICTPO PEaTu3yeMyI0 CTPATETHIO, TTO3BOJISIONIYI0 MUPHO 3aBEPIIUTh
MHOTHE MeperoBOphI'.

Kax ormeuaer Illens, ¢ KaXIbIM CTUJIEM WU KOMOMHAIIMEH CTHIICH CBSI3aHBI OTIpe-
JICJICHHBIC TaJaHThI. Tak, HanpuUMep, YeJIOBEK, CKIIOHHBIN K KOHKYPEHITMH, OOBIYHO ObI-
CTpee IPYTUX OCO3HAET, KAaK MOXKHO MOJyYUTh BIACTh U BIUSHUE B KOHKPETHOM CHUTYa-
nuu. [Ipu 3TOM, CTOPOHHUK CTpATErHH MPUCIIOCOOICHUS, KaK MIPAaBHIIO, YMEET padoTaTh
B KOMaH/Ie 1 TIOMOTAET APYTHM JaXKe MPU CYIIECTBOBAHUN KOH(IHNKTa HHTEPECOB'2.

8 Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dnek-
tponnas Bepcus Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTY Jl/ref=sr 1 1?s=digital-text.

° Shell G.R. Bargaining for Advantage: Negotiation Strategies for Reasonable People. Pen-
guin Books. Second Edition. 2006. Dnexrponnas Bepcus Kindle. http://www.amazon.com/Bar-
gaining-Advantage-Negotiation-Strategies-ebook/dp/BO00QBYEX2/ref=sr 1 1?s=digital-text

10 Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dmnek-
tponnas Bepcus Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text

' Shell G.R. Bargaining for Advantage: Negotiation Strategies for Reasonable People. Pen-
guin Books. Second Edition. 2006. Dnexrponnas Bepcus Kindle. http://www.amazon.com/Bar-
gaining-Advantage-Negotiation-Strategies-ebook/dp/BO00QBYEX2/ref=sr 1 1?s=digital-text

12Shell G.R. Bargaining for Advantage: Negotiation Strategies for Reasonable People. Pen-
guin Books. Second Edition. 2006. Dnexkrponnas Bepcus Kindle. http://www.amazon.com/Bar-
gaining-Advantage-Negotiation-Strategies-ebook/dp/BO00QBYEX2/ref=sr 1 1?s=digital-text
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K coxxanenuto, ObIBaOT CUTYyalllH, KOT/Ia HAMEPEHHO MCIIONB3YIOTCS 1IE€CTPYKTHBHBIE
texHonoruu. Tak, Harpumep, JI.Kar Beinenser:

* Texnonozuu 0b6mMana, NENbIO KOTOPHIX SBJSIETCS COKPHITHE CTPATErHH TIEPETOBOP-
[IMKa ¥ BBEJCHHE B 3a0yXICHHE MPOTHBOIOIOKHONH CTOPOHBI. Takue TEXHOJIOTHH
MOTYT BBIPaXaThCsl B MPEIOCTABICHUH JIOKHON MH(OPMAINK, a TAKKe MPeIHAMEPCH-
HOM HCIIOJIb30BaHUU HCBep6aJ'[I)HI>IX JKECTOB I COKPBITHA HMCTUHHBIX HaMepeHI/Iﬁ
y4acTHHKa reperoBopoB. Kpome Toro, onHa M3 CTOPOH MOXKET cHejaTh BHJ, YTO HE
3HaKOMa C BEJIEHHEM TIeperoBOpPOB B II€JIOM, HE MMEET JOCTAaTOYHOTO OIbITa BEIEHUS
MIEPEroBOpOB U sIBIsieTcs ciaboil B 3Tod obOnactu. MHOTHA MEeperoBOPIIUKH Hame-
PEHHO 3aBBIMIAIOT WM 3aHIKAIOT [EHHOCTh MpeaMeTa 00CYXKJIeHUs Ha TeperoBopax.
Llens mocneaHero npremMa 3aKirodacTcs B NOITYYEeHHH OOJIbIIeH CTOMMOCTH WU Tijia-
ThI MEHbIEH cronMocTu!’. OOMaH MOXET 3aKJIOUYaThCs M B JIOKHOM JIEMOHCTPAITUH
OTCYTCTBUS 3aMHTCPECOBAHHOCTHU B CACIIKEC UJIN YCTYIIKAaX. MOFyT OBITH TaKKe 3asIBJICHEI
1 JIOXHBIE TpeOOBaHMsI yYaCTHUKOB MEeperoBopoB. MHOTIa 0/1HA U3 CTOPOH 3asiBIISET O
KCJIaHUW TOJIYy4YUTb 4YTO-TO, B YEM B HCﬁCTBHTGJ’ILHOCTI/I CHUJIbHO HE 3aMHTCpECOBaHa,
M TIOWTH Ha HEe3HAYUMBIE JJIsL ce0st YCTYIKH C HEJIbIO MOJTYYCHUSA KCEIACMbIX YCTYIIOK
MPOTHUBOIIONOKHOW  CTOPOHBI.  [leperoBopmiMk MOXKET MHPeAbsSBUTH aOCONIOTHO
HCIIPUEMJICMBIC Tpe6OBaHI/I$[ JJI TOJTy4YC€HUS OMPEACIICHHBIX YCTYIIOK IO JKCJIa€MOMY
TpeboBanuo'!. MHOrma WCMoib3yeTcss M TaKTHKA «OTPAHUYCHHBIX MOJHOMOYHI,
Korjga 4€jI0BCK, HaILCJ'IeHHHﬁ AOCTAaTOYHBIMU IMMOJTHOMOYUSAMU JJId NPUHATUA PCHICHUS,
[IPOCTO HE MPUXOAUT Ha IMEPEroBOpbl. B mocieqHell cutyanuuu npeacTaBUTENb JIULA,
HAJICJICHHOTO TaKMMU TIOJTHOMOYMSMHU, MOXKET CKa3arh, 4YTO €My/eil HeoOXOoauMo
MOJYYUTh Pa3pellieHrne PyKOBOAUTENS B CIIydae MPOChObl APYroil CTOPOHBI MOWTH Ha
YCTYIIKH, Ha KOTOPBIC B ICHCTBUTEIILHOCTH YYaCTHUK MIEPErOBOPOB MITH HE X04eT'’.

Texnonocuu oasnenus. 1lenb TaKUX TEXHOJIOTHH — yOSTUTh MPOTUBOIIOJIOKHYIO CTO-
POHY, UTO y HE€ HET JPYTOoro BEIOOPA, KaK MPUHATH IpeaiiokeHue. Tak, HanpumMep, nocie
BBIIBIKEHHUS ITEPBOHAYAIIBLHOIO IIPEIJIOKEHUS YYACTHUK IIEPETOBOPOB MOXKET CKa3aTh,
YTO HE 3aMHTEPECOBAH B CAMOM MEPETOBOPHOM IMPOIIECCE, U Cpasy ke MPEITIOKHUTD B €ro

13 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. DnexrpoHHas Bepcus
Kindle. http://www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/
BOO5SOIAXBE/ref=sr 1 17?s=digital-text

4 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. DnexrpoHHas BepcHs
Kindle. http://www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/
BOO5SOIAXBE/ref=sr 1 1?s=digital-text

15 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. http://www.amazon.com/
Negotiating-International-Business-Negotiators-ebook/dp/BO0SOIAXBE/ref=sr 1 1?s=digital-
text
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MpeACTaBICHIH HAaWIy4llee MPeUIOKCHNE WM OKOHYaTeIbHOE Tpeaokenne. [pyroit
(hopMoii MOXKET OBITH MTPOSIBIICHUE HEMPEKIOHHOCTH WM HACTOWYMBOCTH. [[iist 0TKa3a B
npock0e MOWTH Ha YCTYIKH YYaCTHUK MEPEroBOPOB MOXKET MPOCTO MoJUarh. JKecTkue
BpPEMEHHBIE paMKH MOTYT TOXe ObITh (hopMOl okazaHus naBineHus. MHorna neperosop-
LMK CTIEIUAbHO BBIIBUTACT MPEIOKEHNE, IMEIOIIee OrPaHUueHHBII CPOK IEeHCTBUSI.
B HeKoTOpBIX CilyyasiX Y4acTHHKH MEPEroBOPOB MOTYT MOOOCHIATH 3aBEPIIUTh CIEIKY
TOJIBKO, €CIIU JIpyras CTOPOHA MOWIET Ha OINpeCICHHYI0 yCTynKy. @opMol naBieHus
MOXeET OBITh TaK¥Ke co3aHue Gpu3nIecKoro quckoMpopTta (IpoBEICHUE TIEPETOBOPOB B
MTOMEIIEHWH, TJIE CIAMIIKOM JYIITHO MJIA XOJTOTHO U T.11.)'°.

Aepeccusnvie mexnonozuu. L1ens TaHHBIX TEXHOJIOTHH — CO3/1aHIE TICHXOJIOTHYECKO-
TO JIABJICHUSI, BEIHYK/IAIOIETO MPUHSATH HEBBITOHBIC YCIOBUs. DOpMaMu TaKUX TEXHO-
JIOTHIA MOKET OBITH MOBBIIICHHUE I'OJIOCA, YTPO3bI M IIPEIYNPEKACHUS. Y YaCTHHUK MIEpero-
BOPOB MOXKET MTPOCTO BBIMTH U3 TIOMELICHUS JIS TOTO, YTOOBI yOSTUTh IPYTYIO CTOPOHY,
YTO OH WJIM OHA HE MOMJIET Ha JOTOIHUTEIbHBIC YCTYKHU' .

Ucnonb3oBanue Opyaux mexnonocuil, noOysHcoaruux K OnpedeieHHol MOYUOHATb-
HOU peaxyuu, IMeeT 1EIIbI0 MOTYYCHHUS] KAKMX-TO YCTYIMOK WM MOTHBHPOBAHHS JIPYTOi
CTOPOHBI OOJIbIIIE OPHEHTHPOBATHCS HA COTPYAHNYECTBO. DOpMaMH TaKUX TEXHOJIOTHHA
MOXeET OBITH CO3/IlaHHE KOHCTPYKTUBHOW arMocdepsl Ha meperoBopax. MoryT ObITh U
JIBOMCTBEHHBIC 3asiBIeHUs. Tak, HalpuMep, MpoJaBell MallnHbl MOXKET MOKa3aTh Oolee
JOPOTYIO MaIllMHY, YeM HUINET KIUCHT, M TI0CiIe OIVIallIeHHUs IIEHbl MOXKET CKa3arh, 4YTo,
BEPOSITHO, TIOKYTIaTeIb HE MOXKET MMO3BOJIHUTH cebe Takylo Mojens. Horaa neperoBop-
IIMKH TBITAIOTCS BBI3BATh YyBCTBO BUHBI HJIM CMYIICHUS C IIEJIBIO TTOTYYEHUs! JJOMOTHHU-
TEJNBHBIX YCTYIMOK. B HEKOTOPBIX Cydasx yYacTHUKH MEPErOBOPOB YMBIIUICHHO FOBO-
PAT 00 UX OTHOIIEHHSX, HAPUMED, MPEIJIAraloT COMTACUTHCS C MPEIOKEHNEM «pajin
JPYKObI»'®.

e Texnonoeuu sawumul. CyniecTBYIOT OIpEICTICHHbIC TEXHOJIOTUU IJISi OKa3aHWUs
MPOTUBOJICHCTBUSI HEKOTOPHIM TEXHOJIOTHSIM. B 4acTHOCTH, MEpEroBOPIIMK MOXKET Ya-
CTO MEHATh TeMy Oecelbl C LIeNbI0 OTBICYCHUS] BHUMAHUSI JPYrod CTOpOHBI. B aTom
cllyyae Ba)KHO BHHUMATENIFHO CJIEHUTh 32 BCEMHU ACUCTBHSIMHU TAKOTO IEPETOBOPIIHUKA.
WHoraa yyacTHHKH EpErOBOPOB HAMEPEHHO UTHOPHUPYIOT BOMIPOCHI, HA KOTOPBIE HE XO-

16Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50 Countries
Around the World. BookSurge Publishing. USA. 2006. Dnexrponnas Bepcus Kindle. http://
www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/BO05SOIAXBE/
ref=sr_1 17s=digital-text

17Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50 Countries
Around the World. BookSurge Publishing. USA. 2006. Dnexrponnas Bepcus Kindle. http://
www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/BO05SOIAXBE/
ref=sr_1 17s=digital-text

18Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50 Countries
Around the World. BookSurge Publishing. USA. 2006. Dnexrponnas Bepcus Kindle. http://
www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/BO05SOIAXBE/
ref=sr_1 17s=digital-text
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TAT oTBeuaTh. [Ipu HexenaHUM NPUHATH NMPeJIoKEHNE TTEePErOBOPIIUKA MOTYT TaKKe
3aJaBaTh YTOYHSIOMINE BOMPOCHI. JIJI1 MOHUMaHMsI UCTUHHBIX HAMEPEHHUH y4aCTHUKOB
[IEPErOBOPOB YaCTO CIEAYET 33J1aBaTh MPsIMbIE BONIPOCHL. B HEKOTOPBIX Cilydasx CTO-
POHBI BBICKa3bIBalOT obemanus. K mpumepy, 3asBIISIIOT, YTO €CIIU IIeHa Oy/IeT CHUKEHa,
OyIyT YCKOPEHBI CPOKH TOCTaBKH .

* /[pyeue mexnono2uu 6edenus nepecosopos. IleperoBopiyk, OpueHTHPOBAHHBII Ha
COTPYIHUYECTBO, MOKET HAYaTh IIEPErOBOPHI C ONPEAEICHHOTO AUANa30Ha BO3ZMOKHOIO
MPUHSTHS PELICHHs], & He C KOHKPETHBIX LU(p. BbIBAIOT TakKe CUTyalnu, KOIjia BMECTO
YCTHOTO BEJICHUS IEPETOBOPOB, CTOPOHBI IPEACTABIISIFOT CBOU IIPEIIIOKEHUS WIH YCIIO-
BUSI B IMCbMEHHOM (hopMme. HOTIa yYaCTHUKU YMBIIIJICHHO TSHYT BpeMsi®’.

Kak ormevaror Jltoukn u Xuam, BBIOOp CTpaTeruy 3aBHCUT OT KOHKPETHOW CHUTYya-
LMY, JUYHBIX MPEANOYTeHUH, a TakKe IEHHOCTeH M MPHUHIIMIIOB, KOTOPIMHU PYKOBO/I-
CTBYETCs yUaCTHHK ITeperoBopoB. KpoMe Toro, ONbITHBIN MEPErOBOPIIUK JT0JIKEH YMETh
OBITb THOKMM U KOPPEKTHPOBATh CBOM TOIXOJ K BEACHHUIO MEPErOBOPOB U PEIICHUIO
npo0OieM WK paspenieHno KoHGIUKToB. [lepen HaualoM 1eperoBOpoB BaXKHO TAKXKe
OIIPE/ICNIUTh, B KAKOM THIIC [IEPETOBOPOB MPEJICTOUT Y4aCcTBOBATh'.

WHoraa ogHa U3 CTOPOH MOXKET BECTH TIEPETOBOPHI, HE MPUICPKUBASICH KaKoW MO0
KOHKpeTHOH cTparerun. C Touku 3penus Jlronku u Xuam, OTCyTCTBHE CTPATErHH TOXKE
MOKET HMETh KaKne-TO TOJIOKUTEIIbHBIE CTOPOHBI. B yacTHOCTH, BEIOOp CTpaTeruu Mo-
JKeT OKa3aThCsl HE COOTBETCTBYIOIIMM CTpaTeruu Jipyroil croponsl. K nmpumepy, ecinu
BbIOpaHa CTparerus MpUCcrocoONIeHus], B TO BpeMsl KaK BTOpasi CTOPOHA IMBITAETCS KOH-
KypHUpOBaTh, MEPETOBOPHI MOTYT O0Ka3aThCsl HEMPOAYKTUBHBIMU. OTCYTCTBHE NpEBapu-
TEJILHO BBIOPAHHOM CTpaTernuy TI03BOJISIET ONPEICTUTh, KaK COOMpaeTCsi BECTH MEPEro-
BOPBI POTHBOMNOJIOKHASI CTOPOHA. B TO 7Ke BpeMsi He peKOMEHAYETCsl BBIOMPATH MOXO]
OTCYTCTBHSI CTPATeruu, T.K., TAKAM 00pa3oM, HE MPOBOJUTCS CepPhe3Has MOATOTOBKA K
neperoBopam?. B cBO ouepesib, OTCYTCTBUE TUIAHUPOBAHHS MOXKET TPHUBECTH K He-
yAa4YHOMY IIPOBEACHUIO NIEPETOBOPOB.

19 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. DOnexrpoHHas BepcHs
Kindle. http://www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/
BO0SOIAXBE/ref=sr 1 1?7s=digital-text

2 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. DOnexrpoHHas Bepcus
Kindle. http://www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/
BO0SOIAXBE/ref=sr 1 1?7s=digital-text

2l Lewicki R. J. , Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dnex-
tponHas Bepcust Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?7s=digital-text

2 Lewicki R. J., Hiam A. Mastering Business Negotiation: A Working Guide to Making Deals
and Resolving Conflict. Published by Jossey-Bass. A Wiley Imprint. San Francisco, 2006. Dnex-
tponHas Bepcust Kindle. http://www.amazon.com/Mastering-Business-Negotiation-Resolving-
ebook/dp/B002CQTYJl/ref=sr 1 1?s=digital-text
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Kak ormeuaer JI.Kar, nHanBHTya bHbIE CTUIIM BEACHUS TIEPETOBOPOB U KYJIBTYPHBIE
TPaJUIIMU MOTYT MOBJHATH Ha BBIOOp CTpaTeruy BEACHUS meperoBopoB. Kpome Toro,
TEXHOJIOTUH BEJICHHS MEPETOBOPOB YaCTO OKa3bIBAIOTCS KOMOMHUPOBAHHBIMU JJisi 00e-
CIICUCHUSI JIOTIOTHUTENIBHOTO 3(h(heKTa U uX OBIBACT TPYIHO OINPEICIIUTh APYTOH CTOPO-
He?.

be3yciioBHO, TIPEACTaBICHHBINA CIIMCOK CTPATErMil U TEXHOJIOTMM BEACHUS IIEPEro-
BOpOB HE SIBJISIETCSI NOMHBIM. O030p CYIIECTBYIOMIMX MEPETOBOPHBIX CTPATETUil TakkKe
MOKa3bIBAET, YTO HEKOTOpBIE CTPATETHH BBIMOJIHSAIOT KOHCTPYKTHBHYIO, @ HEKOTOPHIE,
HA000POT, pealn3yIoT AeCTPYKTHBHYIO (QyHKIHUIO. JlymaeTcs Takxke, 4To JUisl MPOIYyK-
THBHOTO BE/ICHNUS IIEPETOBOPOB, a TAKXKe MOAJIEPKaHUs XOPOIINX OTHOIIEHHUH ¢ MapTHe-
POM M JIOITOCPOYHOTO COTPYAHUUYECTBA MEPEUUCICHHBIE JECTPYKTHUBHBIE TEXHOIOTUH
ClIe/IyeT TIIaTeJIbHO U30erath. BaxkHO TakKe yMeTh pacrio3HaBaTh M HE JIOITyCKaTh HC-
IIOJIB30BAHME HEUECTHBIX cTpareruil. Ha Mol B3I1si/1, ONBITHBIM y4aCTHUK [IEPETOBOPOB,
00J1aIal0INK BRICOKUM YPOBHEM MEPETOBOPHOM KYJIBTYPBI, JI0JKEH YMETh MIEPETOMHTh
CUTYAIIHMIO B CJTyyae TaKOW HEOOXOIMMOCTH U MOMBITATHCS JOCTUYD C JIPYTO CTOPOHOM
B3aMMOBBITOIHOTO COTJIAIIECHHS.

B uenowm, cneayer ete pa3 HOJYepKHYTh, YTO BEIOOD MPABMIIBHON CTPATETUH — JIUIIh
OIMH 13 (HaKTOPOB, ONPEEISIONINX YCIIEIIHOE TPOBEACHUE MTEPEroBOpoB. Tak, Harpu-
Mep, Y. MacTeHOpYK BBIIEINI YEThIPe OCHOBHBIE COCTABIISIIOIIUE (D (DEKTUBHBIX TIepe-
TOBOPOB:

v IOCTWKEHHE 3HAUMTENLHBIX PE3YIIBTATOB;

v/ BO3/IeliCTBIE HA GaaHC CHUIT;

v’ cozielicTBHE KOHCTPYKTUBHOI arMocdepe;

v/ IOCTHKEHHE TIPOLELYPHON THOKOCTH,

“JlocTHKEHUE 3HAYUTEIBbHBIX PE3YNbTaTOB” MpeayCMaTpUBaeT “BHIOOP MO3HLUH,
(hopMaMu KOTOpPOW BBICTYIAIOT YCTAHOBKH, MPEAJIOKEHUS, apryMEHTAIUsI H YCTYTIKH.
OCHOBHBIMU CTpaTerusAMH CIIy)KaT ‘‘HENPEKJIOHHOCTh B 3alUTe” COOCTBEHHBIX HHTEpe-
COB M TIOMCK CaMOTO MOAXO/ISIIETO [Tl YYaCTHHKA TIEPErOBOPOB KOMITPOMHUCCA®.

“BozneiicTBue Ha 6anaHc cui’. ABTOp OTMEYaeT HEU30EKHOCTh MOIBITOK MOBIHSTH
Ha OaslaHC CHJI, IPU 9TOM MPOSIBJICHWE MUHUMAJIBHOTO COTPOTUBIICHHS 3TOMY BEIET K
BO3HHUKHOBEHHIO 3KCIIIyaTaTOPCKON MaHephl moBejeHus. Llenbio qanHOro BHja MoOBe-
JICHUSI CJIETyeT pacCMaTpHUBaTh “paBHOBECHE, TMOO UYyTh 3aMETHOE JIOMUHUPOBaHHE ¢,

“ConeiicTBre KOHCTPYKTUBHOMN arMocdepe”. Ilenpro Takoro Buaa AeITeIbHOCTH BbI-
CTYMAroT “TI0O3UTHBHBIC JINYHBIC OTHOILICHUS ™.

2 Katz L. Negotiating International Business: The Negotiator’s Reference Guide to 50
Countries Around the World. BookSurge Publishing. USA. 2006. DnexTpoHHas Bepcus
Kindle. http://www.amazon.com/Negotiating-International-Business-Negotiators-ebook/dp/
BOO5SOIAXBE/ref=sr 1 1?s=digital-text

24 Macren6pyx B. Ileperosopsr. Kamyra, 1993. C.65.

2 Macren6pyk B. Ileperosopsr. Kamyra, 1993. C.65.

26 Macren6pyk B. Ieperoopsr. Kamyra, 1993. C.65.

2" Macren6pyk B. IeperoBopsl. Kamyra, 1993. C.68.
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“JloCTHXKEHUE MPOLETYPHOH THOKOCTH KacaeTcsi popM pa3BUTHS U HCIIOIb30BaHHUS
YYaCTHUKAMH TIEPETOBOPOB MHTETPATUBHBIX BO3MOXKHOCTEH. JTO, TIaBHBIM 00pas3oMm,
OTHOCHUTCS K TIPOLIEAYPHOMY acrekTy. B jaHHOM citydae B KadecTBE LIEIH paccMaTpUBa-
eTcsi THOKOCTB™.

[Ipu cymiecTBOBaHUM KOH(PIUKTHOM CUTYallMU CYHIECTBYIOT (PaKTOPBI, CIOCOOCTBY-
IOLIHE IOCTHYKEHHUIO OOJIBIIETO ycIiexa Ha IeperoBopax. Mx, B 4acTHOCTH, BbieseT M.
M. JleGenesa B pabote “TlomuTndeckoe yperynupoBaHue KOHPIUKTOB

v/ 4€TKO€ TIPEe/ICTABIICHUE O MPEMETE KOH(IINKTA,

v/ u3beranue CTOPOHAMH UCIIOJIb30BaHUS YTPO3BI;

v/ TIOMBITKA CTOPOH HE PACCMaTPUBATh KOH(IIUKT C HYJIEBOM CyMMOI;

v OTHOLIEHUSI YYACTHUKOB HE OTPAHMYUBAIOTCS TOJIBKO YPETYIUPOBAHUEM KOHIIHK-
Ta, a 3aTparuBaroT MHOTHE 00J1aCTH, T/Ie IPUCYTCTBYET COBIAICHUE HHTEPECOB;

v He 0Y€Hb BBICOKHE CTABKH CTOPOH;

v/ IpUMEPHOE PABEHCTBO CHJI YYACTHUKOB;

v/ He CIMIIKOM GOJIBIIOE YKMCIIO 00CYKIAEMBIX BOIPOCOB (OJHH BOMPOCHI HE TIpe-
ISITCTBYFOT PEIICHUIO PYTUX)>.

ABTOp psiia KHUT, OCBALIEHHBIX neperosopam, Yectep JIu Kappac Boiaenser cemb
KauecTB, HEOOXOMUMBIX JISl BEJICHHS YCIICIIHBIX MeperoBopoB. K TakuM KauecTBam
Kappac orHocur:

v' YMeHue MIaHupoBarh.

v’ VMeHue XOpOoLIO pacCykaaTh B CTPECCOBOM CUTYAIWH.

v' YMeHue NOAXOUTh K CUTYAIUH CO 3IPABBIM CMBICIIOM.

v YMeHue 0011arhes.

v 3HaHue POrPaMMBbI HIJIM IPOYKTA.

v’ TIopsiZI0YHOCTb.

v’ VMeHue BOCTIPMHUMATH U UCTIONL30BaTh BIACTHLIN pecypc.

Juis ymydnieHus: pe3ynsTatoB neperoBopoB Lllemn coBeTyer Bcerma ocymiecTBIsTh
MOATOTOBKY K IEPEroBOPaM, UMETh OOJbIINE OXKHIAHUs, 00Ia1aTh TEPIICHUEM CITyIIaTh
U OBITh MOPSIIOYHBIM uesioBekoM®'. Ha MO# B3IVIsi/I, TIOATOTOBKA SIBISETCS KIFOUYEBBIM
(axTOpoM, BO MHOTOM OIPEACIISIFOIIUM XOJ MEePeroBopoB U ero ucxoxa. Llemn Taxke
OTMEUACT, YTO CaMble YIayHbIe MEPETrOBOPIIUKH 3aIal0T MHOTO BOIIPOCOB; YTOUHSIOT,
OBLTH JIN OHU TIOHSITHI; IOABOSIT HTOT OOCYKACHUS U ciymatoT. Kpome Toro, kak moj-
yepkuBaeT LLlemnn, 3peKTuBHBIC TEPETOBOPIIUKH CACPKUBAIOT CBOM 00CIaHHs, HE 00-

2 Macren6pyk B. Tleperoopst. Kanyra, 1993. C.65, 68.

¥ JleGenesa M.M. INonutryeckoe yperyaupoBanue koupaukros. M., 1997. C.184

39 Wilson M. Survival Skills for Managers. Johnson Publishing Company, Boulder, Colorado,
1981. C.126.

31 Shell G. R. Bargaining for Advantage: Negotiation Strategies for Reasonable People. Pen-
guin Books. Second Edition. 2006. Dnexrponnas Bepcust Kindle. http://www.amazon.com/Bar-
gaining-Advantage-Negotiation-Strategies-ebook/dp/BO00QBYEX2/ref=sr 1 1?s=digital-text

@ 86 Poccniickmnii BHELUHeIKOHOMUYECKIIl BECTHUK 8-2012




BHellHETOProBoe KOHCYIbTUPOBaHMe

MaHBIBAIOT M HE JIaI0T HA/IeXk/IbI Ha TO, YTO B IEUCTBUTEILHOCTH HEBO3MO)KHO peajn30-
BaTh*2. OTBITHBIE TIEPETOBOPIIMKN TAK)KE OUEHB CIEST 3a CBOEH pemyTaruei™.

Kak ormeuaet JIu, ofjHa M3 OCHOBHBIX 3aj]a4 NIEPETOBOPOB — co3/1aHue atMochepsl,
OTKPBITOM JIJIs1 JUCKYCCUH, BBIACHEHUS MOTPeOHOCTEH CTOPOH M TMOWCKA pelieHus. Y
T000T0 YeJIoBeKa IOKHA OBITH BOZMOKHOCTD 33/1aTh JTF000 BOIIPOC MITH BBICKA3aThCsI
o JIF000MY TIOBOJY U IIPH 3TOM TIOJNYYUTh YBaXXHTENBHBIA OTBET. BaxkHO Taroke mpu-
HUMAaTh MIOBEJICHUE JIPYTOT0, @ HE OTHOCHTHCS K HEMY C MO3HIUH MpeBocxoacTa*. Jln
TaKKe 3aMeyaeT, YTO OKUAAHUS CTOPOH CHJIBHO BIHUSIOT Ha IUIAaH, XOJl IIEpPErOBOPOB U
npunumaemoe pemienue’” (Lee, 2007). OcHOBHOE BHHUMaHHE HAa MEPETOBOPaX JOHKHO
OBITH y/IEIEHO AOJITOCPOYHBIM OTHOLICHUSIM.

[IpoBenieHHbIN aHAMU3 MOKA3bIBACT, YTO YIS JTOCTHIKEHHS yclleXxa Ha MeperoBopax
Ba)KHO BBIOPAThH MOJIXOASIIYIO CTPATETHUIO WIIM KOMOMHAIIMIO HECKOJIBKUX CTpaTeruii, a
TaK)ke CyMeTb U3MEHHUTh WM CKOPPEKTUPOBATh BEIOPAHHYIO CTPATETHIO B 3aBUCUMOCTH
OT CTpaTEeTuil IPyTrUX y4aCTHUKOB TieperoBopoB. Ha Mol B3misl, K 3HAYMMBIM (PaKTO-
pam, crmocoOCTBYIOMIMM MPOBEICHHIO YCIIEITHBIX TIEPETOBOPOB, CIEIYET TAK)KE OTHECTH
IPaMOTHYIO MTOJTOTOBKY, BBICOKYIO KOMIIETEHTHOCTb CTOPOH I10 TIPEAMETY 00CYKICHHS,
CO3JlaHMe KOHCTPYKTHBHOH aTMoc(epbl, ocyliecTBieHHEe 3PPEKTHBHOW KOMMYHHKA-
LUK, BOBMOYKHOCTb I YMEHHE CTOPOH OBICTPO aJIaliTUPOBATHCS K BOBHUKAIOIIUM TIepe-
TOBOPHBIM CHUTYAIHsM, a TaKXke, 0e3yCIOBHO, 001aJaHie TAKUMH JIMYHOCTHBIMHU Kaue-
CTBaMHM KaK YECTHOCTb U MOPSIOYHOCTb.
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H.Ha3zap0aeB 0003Ha4n1 HOBBIN Kypc 3koHOMUKHN Ka3zaxcTrana

5 cenrsiOopst 2012 1. B Xozme mHTEpakTHBHOM JekuuK "Ka3axcran Ha IyTH K 00IIeCTBY 3Ha-
Huii" B HazapOaeB-YuuBepcutere npesuzaeHT pecnyonukun Hypeynran HazapbaeB o6o3Haumn
HOBBII Kypc skoHoMuku Kazaxcrana. "HoBbI Kypc 3akitodaeTcst B TOM, YTO HPENOCTaBIIAs
OCBOCHHE OTPOMHBIX PECYPCOB HAIIMX HEAP, MbI OyJeM HalIMX NapTHEPOB yOEAMTEIHHO IPO-
CHUTb TO € caMoe OTAaTh B Buje TexHonorui Kazaxcrany. ToabKo B TAKMX YCIOBUSIX BO3MOXKHO
nanbine Oyner paborars B Kazaxcrane. DTo U €CTh HOBBIHM MOBOPOT B 9KOHOMHUKE'", — ITUTUPYET
H. HazapbaeBa nopran BNews.kz. [lo croBam npesunenra, 5)KOHOMHUYECKas MOJUTHKA HOBO-
TO dTana pa3BUTUS MPEIONaraeT CyleCTBEHHYH KOPPEKTUPOBKY MHBECTUIIIOHHOMN MOJUTUKU
Kazaxcrana. "VlHBecTHIIMU MOWAYT TyHa, T€ OT HHUX IOJIyYaT MakCHMalbHYIO IPUOBLIb U T/C
CO3/IAI0TCSI MaKCUMaJIbHBIE YCIIOBHS ISl OM3HEca, Iie He3bl0jieMa 4acTHasi COOCTBEHHOCTb, I/IC
HE MEHSIOTCSI KOHTPAKTHbIE yCIoBus. B coBpeMeHHOI 3xoHOMHUYeCcKoi Mozenu Kazaxcrana mMo-
TUBALUK NPUOBIIM U BO3BPAT MHBECTHLIUH Oy/lyT TAKMMH XKe, KaK B JIyYIINX MUPOBBIX KOpHOpa-
musx", — ormerwn H. HazapOaes.

"[lopa B Hamell cTpaHe HauMHATH paboTaTh, YTOOBI KaXJBIH TEHre IMPUHOCKI XOTs Ob1 10
TubH. Kakias kopropanus, Kaxast KOMIIaHHs JI0JDKHA JyMaTh O TOM, YTOOBI TOCY/IapCTBEHHbIC
JIeHbI'M TpuHOCHIM puObUTe. Ecn Bech Kazaxcran Oyner paborars Kak OrpoMHasi KOpriopanus,
TOTa MBI OyZeM JIBUrathcs Briepen", — 100aBUII IIaBa ToCy/1apCcTBa.
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